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When their neighbor moved away, they sold 
their side to Brian and his wife at which time 
they moved into that space, as it was larger. 
Shortly after Paddy’s parents moved in next 
to them.

“They were very close with the kids,” he says. 
“I eventually broke through the basement so 
the kids could go back and forth between the 
houses to visit because the house is literally on 
the street. There isn’t a sidewalk in front of my 
house, so for safety sake we did that.”

The in-laws ended up moving to Florida four 
years ago, however, he is grateful that his 
mother Muriel a long time Newburyport resi-
dent still lives close.  The family is so happy to 
have grandparents right here in town and able 
to spend quality time with the kids.   

“We just blew the house open and now ev-
eryone has their own space,” he says. “It has 
worked out well.”

If there is one thing that connects all of them, 
Brian says they are “a big hockey family.”

“I will watch any hockey game on TV,” he 
says. “My wife kind of jokes, because the only 
two channels I watch are NHL Network and 
anything else that has hockey on it. I play two 
to four times a week between pick-up and in 
leagues.” 

Like every good hockey parent Brian tells us 
his kids ages by their birth year, they have three 
boys and three girls in precisely that order: Ian 
(1997), Gordon (2000), Seamus (2003), Mary 
(2004), Niamh (2008) and Aine (2011).

“They are all good students and have done 
well academically,” he says. “Mary is current-
ly at the Fay School as an 8th grader and plays 
Irish Fiddle, skis, and she’s in the theater. She 
is a well-rounded girl. Niamh has played four 
years of ice hockey with the Middlesex Island-
ers and will be playing for the Boston Sham-
rocks starting next season. Aine plays lacrosse 
and skis…We are a pretty busy family.”

Their sons and daughters have also picked up 
the sport. All three sons Ian, Gordon and Sea-
mus played triple-A or elite hockey programs 
until they went to boarding school. 

Ian eventually played for Fay School and 
then matriculated to Brewster Academy while 
Gordon played for the Valley Junior Warrior 
program until he went to Eaglebrook and then 
on to Tilton. Gordon currently played this past 
year for the Boston Junior Bruins Premier 
Team. 

Seamus also played for the Valley Junior War-
rior program for 8 years until he went to Ea-
glebrook. 

“Seamus played for Dave Sacco, who was an 
Olympian and former NHL player, and his 

coaching partner Scott Lachance played 17 
years professional in the NHL,” Brian adds. 
“He was coached very well at an early age, and 
he now plays at Cushing Academy.”

In looking ahead at their childrens’ respective 
futures, Cummings expressed gratitude at the 
opportunities afforded to them, many of which 
he did not have himself. Regarding his own 
life and that of his wife, he expressed belief in 
the mantra, “Work hard, play hard.” 

“As long as you get your work done, no one 
can give you any grief for taking some time 
off and doing what you want to do,” he says. 
Great words of advise from this busy father  
of six!

Feature Story

We met up with Brian Cummings at Cape 
Ann Botanical shop on Pleasant St.  In ad-

dition to being a great family man, Brian is a busi-
ness partner at the botanical shop and helps them 
in an advisory role.  He shared with us how he met 
his wife and set his roots here in Newburyport.

When you meet the right one, neither distance nor 
logistics really matter, which describes the story 
of Brian Cummings and his wife Paddy.

“We met in college and she was dating someone 
else at the time,” he says. “We just kind of met 
once at a party and then we both graduated from 
Saint Anselm College.”

Coincidentally, they both planned to leave Boston 
in 1996 on April Fool’s Day to move to Califor-
nia, a plan that led a mutual friend to suggest to 
Paddy that she contact Brian to drive out together.

“She didn’t know me that well, so we both did 
something different,” says Brian, who notes his 
destination was San Diego and hers was Santa 
Monica.

“Long story short, I kind of followed her across 
country,” he says.

This story, however, was still developing, as he 
says this mutual friend, who had initially tried to 
connect them on a cross-country trip, invited him 
for a visit in June in Los Angeles.

“So I met him in LA and then we met Paddy in 
Santa Monica,” he says. “[She and I] just kind of 
hit it off.”

He says they then entered into a long-distance re-
lationship between San Diego and Santa Monica 
for a few months.

“Eventually, she didn’t like her job and came to 
San Diego,” he says. “She ended up then going 
back to Boston and I followed. We then got mar-
ried that following April. Our 22nd anniversary 
was April 12.”

As for how they arrived in Newburyport, Brian 
says he grew up on Arlington Street and Hunter 
Drive. Noting they were visiting town nearly ev-
ery weekend, he says they made the decision in 
1999 to buy a house here in the downtown area. 

“The exterior looked like one big house, but from 
the interior there were two legally deeded hous-
es,” he explains. 
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Directions for Customization

OFFER/OFFER RANGE
To customize your offer/offer range, double-click
on it and a menu will open from the right side of
the screen. Select your offer/offer range from the
ones available.  If your offer does not appear,
submit a creative request on MyStudio for a
custom offer block.

Address
If you need more than one location on your
document, drag the default address boxes off the
template and drag the ones you need onto the
template. Note: The address information for the
alternate lock-ups will need to be entered manually.

Positioning Grid
If you need assistance in positioning items on the
template, drag the "positioning grid" onto the
template.  Use it as a guide to line up items on the
template.  Drag it back off the template to preview
your layout and before you submit the document for
approval.Each Elements Massage® studio is independently owned and operated. See

participating studios for individual pricing, membership details, and availability.
Massage session includes time for consultation and dressing. Session time cannot be

divided into 30 minute increments. *See participating studios for special member-only
perks. ©2018 Elements Therapeutic Massage, LLC.  All rights reserved.
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978.358.7233

elementsmassage.com/newburyport
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AT LEAST 40
It's your personal monthly subscription to a better you.

Join Today

Newburyport
978.358.7233

elementsmassage.com/newburyport

Your Home Sold or We Buy It!
Special discounts for military, Police, Fire, EMS, & Nurses!

Joshua Frappier  
“The Veteran Realtor”
Top 4% of REALTORS Nationwide 

Who You Work with Matters

978-994-9587 | Joshua@frappiergroup.com
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By Molly Gibson

ALL CBD IS NOT 
CREATED EQUAL

By now, you’ve probably heard of CBD (cannabidiol), a natural 
compound found in the cannabis plant. It has gained popularity 

in the news as more and more people are using it to treat a variety of 
symptoms. Unlike THC, another compound found in cannabis, CBD 
is not psychoactive —meaning, it doesn’t change your state of mind 
when you use it.

Though the use of CBD is growing rapidly, the industry is still in its 
early stages. It’s important to note that not all CBD is created equal.

Use caution when deciding what you purchase and where you purchase 
it. Some brands cut corners and deliver inferior products to save money. 
Here are a few things to look for when purchasing your CBD products:
1) �Safe ingredients.Do you really want any fillers or unnecessary chem-

ical flavors? Review any chemicals that you are not familiar with 
before ingesting them.  

2) �Quality ingredients.Most CBD oils use a carrier oil such as coconut 
oil and hempseed oil. Just like olive oil, there are different grades of 
these oils and it impacts the flavor.

3) �Accurate labels.Look for clearly stated ingredient lists and nutritional 
information.

4) �Test results from 3rd party laboratories.Check the supplier’s website 
for lab results. Make sure the CBD content on the lab report matches 
what is stated on the product label and that the THC content is less 
than 0.3%. 

5) �Full spectrum vs isolate. A big difference between CBD products is 
whether the CBD oil is full spectrum or an isolate. CBD is just one 
of over 100 compounds found in the cannabis plant. Each compound 
has the potential to magnify the benefits of the others (called the “en-
tourage effect”). A full spectrum CBD product will contain a wide 
variety of these compounds, including up to 0.3% THC (not enough 
to get you high but enough to increase the entourage effect), while an 
isolate only has CBD.

Even though CBD is now available at convenience stores, liquor stores 
and more, it’s never a good idea to buy from an outlet where the staff 
might be uneducated about the products and their effects.

Also, beware of buying on the internet. Most doctors recommend that 
you not buy CBD online unless it’s from a retailer that has a local loca-
tion that with which you are already familiar. Without verification, there 
are just too many downsides. The best way to protect yourself and make 
sure you get the safest, highest quality CBD is to shop at a local spe-
cialty store that puts their products — and their associates — through a 
rigorous vetting process.

A local store specializing in CBD and other remedies should be able 
to show you testing reports for all their products from a third-party lab, 
information about their growers and growing processes, the extraction 
method used for each product, and whether or not the CBD is full spec-
trum. And, of course, they’ll be able to guide you to the products that 
will be most effective for your specific symptoms and advise you on 
dosing and administration of the CBD.

Cape Ann Botanicals is a local CBD store that can provide you with 
testing results, nursing consultations, and other useful information 
about the products they sell.

For more information about how CBD may help with a variety of ail-
ments, visit capeannbotanicals.com or one of the stores: 8 Central St in Ip-
swich (978-356-3493) or 49 Pleasant St in Newburyport (978-462-6200). 

EXPERT CONTRIBUTOR

The Beauty of CBD  
The beauty of CBD is that 
it’s a potent antioxidant and 
anti-inflammatory. It not 
only offers a healthy glow it 
can help a variety of issues 
including; acne, psoriasis, 
eczema, and rosacea.  

If you’re looking to nourish 
and moisturize your skin our 
CBD products help your skin 
naturally balance itself. 

Come sample our serums, 
soaps, lip balms, bath salts, 
body and face creams — all 
ready for spring.

Visit our website at capeannbotanicals.com 
Or stop by one of our store locations:
49 Pleasant St. • Newburyport • 978.462.6200
and 8 Central St. • Ipswich • 978.356.3493

Corinne.McKeown@Realtor.com | 978-225-0289 | NorthShoreSeniorsRealEstateSpecialist.com

Call me to discuss how I can help you with your unique situation   978-225-0289 
corinne.mckeown@realtor.com NorthShoreSeniorsRealEstateSpecialist.com 

SENIORS HAVE REAL ESTATE 
NEEDS THAT OTHERS DON’T

I’m experienced and sensitive to those needs. I’ve helped clients downsize to move
closer to their grandchildren, or to enjoy a less demanding lifestyle - free of the burdens of  
property maintenance and unnecessary possessions. I’ve counseled clients in selecting 
housing options that match their needs, wants and abilities. And I’ve worked with  
adult children to inspire and help ease an emotional transition for an aging parent.

.
Corinne McKeown
Seniors Real Estate Specialist
SRES, CRS, CBR, LMC
Broker/Owner/Author

Corinne is North Shore’s preeminent Seniors Real  
Estate Specialist® and works in tandem with a team  
of outstanding professionals to assist in all aspects 

 of a move – while remaining the single point of  
contact. Partner specialties include:

✓ Move Management   ✓Home Staging    
✓Unique Financing   ✓Cost-free Assisted Living Location   

✓Real Estate Law/ Estate Planning 
If you’re considering a lifestyle change, or caring  

for someone who is, call Corinne.

SENIORS HAVE REAL ESTATE NEEDS THAT OTHERS DON’T 

Call for your free book!

BUSINESS PROFILE

THE ‘STORY BEHIND STORYBOOK HOMES REAL ESTATE

For Corinne McKeown, real estate broker since 2002 and owner of 
Storybook Homes Real Estate, her drive to succeed in her profes-

sion (and life) is fueled by a desire to help people.

“Most people who are buying 
and selling houses do so when 
something big is happening in 
their lives – a growing family, 
an empty nest, a new position 
or retirement,” she says.  “It’s 
rewarding to work with peo-
ple who are going through 
major life transitions, and it’s 
especially fun to help people 
move to Newburyport.”

The focus of her business is 
the “multifaceted real estate 
needs of seniors and their 
adult children.” To best meet 
these needs, McKeown has 
earned the industry’s highest 
designations, including Se-
niors Real Estate Specialist 
(SRES).

“I advocate for my clients’ diverse needs by connecting them with other 
senior-serving professionals to help with the logistical, financial, legal 
and emotional considerations that often accompany later-in-life real es-
tate transactions,” she says.  

These transactions, she notes, sometimes have special significance for 
her, as she cited one case in which  clients in Newburyport bought a 
house for their 90-year-old mother as a Christmas surprise.   

“She wasn’t happy in a senior condo community and just wanted ‘a 
little place of her own,’” she says. “Well, she got it. They didn’t show it 
to her until it was all decorated for Christmas with some of her treasured 
belongings. The entire family was there for a holiday celebration at her 
new house.”

Prior to going into real estate – she originally opened Storybook in the 
Berkshires in 2006 before relocating to Newburyport in 2015 – McK-
eown was a fundraiser professional in New Jersey and Rhode Island. 

Causes for which she 
raised money ranged 
from domestic violence 
and special children to 
health and the arts.  

As for how and why 
she made the leap from 
fundraising to real es-
tate, McKeown says 
the two industries are 
quite similar.

“Both require good communication and follow up, learning what peo-
ple want to have happen and then matching them to suitable opportu-
nities,” she says. “I always loved helping others and consider myself a 
master problem solver, so real estate proved to be a perfect way to apply 
these skills.”

When not working, McKeown says she has no shortage of passions, 
one of which includes mosaic art.

“I have an in-home studio and I am a member of the Newburyport Art 
Association,” she says.

Philanthropy is also important to her, as she started a Disaster Animal 
Response Team in Western MA in 2009, a cause she still directs today.

“I am also on the planning committee for the Annual Newburyport 
Chocolate Tour that raises money for terrific local charities, and I help 
coordinate the Central Congregational Church Jewelry Sale at the 
Christmas Fair,” she says

A long-time animal advocate with two cats, McKeown says the only 
thing missing in her day-to-day life is some of her family, including two 
sisters, five grown nieces and nephews, and an 8-year-old great niece, 
Luna.  

“None of them live in New England, but I’m working on that,” she 
laughs. “I do have an aunt, though, on the North Shore in Beverly.”

To learn more about Storybook, visit storybookhomesbythesea.com.

McKeown is also the author of Forward Move: A Senior’s Guide To 
Housing Options And Trends. For a complimentary book, visit Your-
ForwardMove.com.

By Rob Levey

Corinne and Judy W. whose house she  
sold in 2013 and who inspired her to  
specialize in working with seniors.

Corinne and her 88 year old aun, AJ.




